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l  F A R M E R  M E E T S  F L O R I S T     l

Last September when local flowers were at their peak, 
more than 50 florists from Washington, D.C., Virginia 
and Maryland attended Field to Vase, a showcase of 

seasonal flowers. 
Hosted by the Independent Floral Designers Association of 

Maryland (IFDA), a regional organization that will celebrate 
its 30th anniversary in 2018, the event invited members and 
others in the floral and gardening community to meet local 
flower farmers.

Seven flower farms 
in the region, many of 
which are members of 
the Maryland Cut Flower 
Growers Association, 
participated by donat-
ing blooms for a design 
demonstration and  
selling just-picked flow-
ers at that evening’s  
pop-up market.

“We hosted a panel 
on growing your own 
flowers to use in floral 
design last year,” says 
IFDA president Ellen 
Seagraves, owner of Ellen 
Seagraves Chic Florals 
in Bethesda, Maryland. 
“This year, we wanted to 
expand on the idea and 
invite more flower farms 
to get involved.”

The event paired 
each featured flower 
farm with an IFDA 
member. “This format 

gave our audience floral design inspiration as well as new                             
appreciation for locally-farmed blooms,” says IFDA vice  
president Dana O’Sullivan, owner of DellaBlooms & Events  
in Columbia, Maryland. 

“For example, I designed with flowers from Dilly Dally 
Garden, a farm close to me. I talked about how wonderful it is 
that I can pick up the phone and call Diane Lutz, the owner, 
and ask ‘What do you have in pink?’ We’ve built up a great rap-

port and she even trusts me     
to go cut from her fields 
when she’s out of town. 
That’s huge.”

The timing for Field to 
Vase was auspicious, say 
the organizers. “All the 
florists there had plenty of 
events coming up in the fall 
and at the same time, Mi-
ami was shut down due to 
hurricanes,” Dana explains. 
“People were scrambling 
to get flowers. Having this 
event was fabulous because 
it allowed our design mem-
bers to make connections 
with local growers.”

The farms donated 
buckets of fresh flowers for 
their assigned florist’s use 
and the final arrangements 
were auctioned to benefit 
IFDA’s educational pro-
grams. The group asked the 
farms to rent display tables 
for $100. “Our goal was 
that they would recoup that 
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Wanting to expand awareness of seasonal sourcing, 
a f lorists' organization plans an entire program with 

local f lower farms
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money by selling flowers, and make connections with florists 
they could sell to in the future,” Dana says. 

Madgie McGaughan, who owns M&M Plants in Comus, 
Maryland, with her husband Mark McGaughan, loved the 
chance to showcase her farm’s Dahlias, Zinnias, Amaranthus, 
sunflowers, ‘Limelight’ Hydrangeas, grasses, dusty miller  
and more. 

“Designers are a small portion of our business and I’m  
trying to grow that, which is why I was happy to be part of 
the IFDA event,” she says.

The flower farmer heard from a number of designers 
who want to source flowers from M&M Plants in the future. 
“The contacts I made were invaluable. One thing this event 
prompted me to do is create an availability list. I want to 
make it easy for florists to buy from me, but I need to know 
what works for them in terms of planning.”

The best part of the event? “I loved hearing from a  
number of designers who said, ‘Oh, I didn’t realize I could  
get this flower locally,” Madgie raves.

Ellen Seagraves echoes this sentiment. “I love my whole-
saler, and I’m always excited to see what they have locally, 
but the Field to Vase event featured so much product from 
area farms that our attendees had never seen before in our 
market. For me, that’s important. I want things that you 
don’t see everywhere else.” n

Details: 
Independent Floral Designers Association of Maryland, myifda.com
Photography: Ann-Marie VanTassell Photography, amvtphotography.com

Audience member with IFFA board member 
Stevi Allen (in the middle).
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